
Manufacturers are going all in on electric vehicles (EVs). 
From Ford’s plans to invest $50 billion in EVs through 2026 
to GM’s aspirations to sell one million EVs by 2025, all signs 
point to the meteoric rise of EVs continuing well into the 
future. As consumers clamor for EVs and manufacturers 
mull over plans to rethink their lineups, one major 
challenge stands between the present and the proposed 
EV future: EV charging infrastructure. 

According to a recent study by McKinsey, the US will need 
20 times more EV chargers than it currently has by 2030 to 
keep up with current projections for EV charging adoption. 
The Federal government has stepped in to help with 
the recent National Electric Vehicle Infrastructure (NEVI) 
program, which all 50 states and Puerto Rico have signed. 
This program lays the groundwork for a nationwide rollout 
of EV charging stations. 

Consumers are growing accustomed to seeing charging 
stations at malls, grocery stores, and gas stations. But for 
charging infrastructure to be successful, it must start at the 
source: car dealerships. 
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HOW BLUE WHALE EV CAN HELP

REDUCE THE NEED FOR 
SUBCONTRACTING
EV charging projects typically 
involve several subcontractors, 
but with Blue Whale EV’s 
electrical contracting expertise, 
we take on the entire project, 
from selecting chargers to 
installing and maintaining them. 
Rather than keeping track of 
several subcontractors, you can 
just partner with us for turnkey, 
comprehensive services. 

EXPERTISE IN 
REGULATIONS & REBATES
Manufacturers aren’t the only 
ones introducing requirements 
for EV charging. Federal, state, 
and local governments are 
offering rebates for chargers. 
These can significantly reduce 
the cost of a project, but they 
also make for more regulations. 
And if that wasn’t enough, 
installing chargers requires a 
multi-step permitting process. 
While you’re welcome to take on 
that headache yourself, at Blue 
Whale EV, we take that weight  
off your shoulders, saving you 
time and money. 

SHORTEN LEAD TIMES 
WITH A LOCAL PARTNER
Supply chain bottlenecks have 
filled the news for the past 
few years, and the EV charger 
industry hasn’t been exempt from 
these challenges. We service 
the Mid-Atlantic, and one of our 
key suppliers, Blink charging, 
manufactures chargers less than 
15 minutes away. This proximity 
lets us cut lead times and get 
chargers to dealerships quickly. 
And this is especially helpful 
for Mitsubishi dealerships, as 
Mitsubishi has signed an exclusive 
deal with Blink to provide 
chargers for all its dealerships. 

As manufacturers unveil ambitious EV goals, 
they’re leaning on dealers to play their part in 
ushering in this new era of vehicles. Several 
major manufacturers have already released 
regulations that require dealers to install a 
certain number of EV chargers. If they don’t, 
they will be unable to sell EVs, which will 
increasingly make up a larger percentage of 
vehicles offered. 

Dealers are left to foot the bill themselves and 
figure out how to implement EV charging. And 
they’re on a clock. Several major manufacturers 
have given manufacturers a deadline of 2024 
to install chargers or lose access to EVs. 

THE CHALLENGES FACING DEALERS

  COST
Ford and Stellantis require dealers to install Level 3 DC Fast chargers, which cost around $150,000. 
And that doesn’t factor in electrical grid upgrades, which most dealers will need to power these 
chargers. Ford estimates that its lower tier certification, Model E, will cost dealers approximately 
$500,000, and its upper tier certification, Model E Elite, will cost dealers between $1 million and $1.2 
million–far from pocket change, to put it lightly. 

 DIFFERING REGULATIONS
Many dealership owners own multiple dealerships with different brands. Because each of these 
brands has its own regulations, navigating the requirements becomes difficult. The stakes of getting 
this right are significant, as a dealer’s ability to sell EVs is on the line. 

 ELECTRICAL CAPACITY
When dealerships were built, their electrical grids weren’t designed to power multiple EV chargers, 
especially not DC Fast chargers, which require 480-volt, direct current. Therefore, dealerships 
implementing EV charging will most likely need to either bring in new power transformers or run a 
new 480-volt line. Both of these options require expertise, time, and money. 

 LEAD TIME
The gap between supply and demand for EV chargers is significant. As a result, customers are seeing 
long lead times for chargers. With manufacturers setting deadlines for compliance with charging 
regulations, the clock is ticking, and dealers cannot afford to wait. 
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BRAVING THE NEW EV WORLD 
The pressure is on for dealers to adapt to the EV revolution. Don’t let charging stand between you and 
the future of the industry. By partnering with Blue Whale EV, we’ll ensure the process of implementing EV 
charging is as seamless as possible, so you can focus on selling EVs and expanding your business.   

Contact us today to set up a free EV charging consultation. 
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